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Disclaimer

Information presented in the presentation is as at 25" November
unless otherwise indicated.

Important Information: This document has been prepared by
Praemium Australia Limited (ABN 92 117 611 784, AFS Licence
No. 297956) for professional investors and financial advisers for
general information purposes only. Praemium will not be liable
for any loss, harm or damage suffered by any person arising out
of or related to its content, except to the extent of any liability
implied by law.
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Please consider the relevant Product Disclosure Statement (PDS)
and Target Market Determination (TMD) document before
deciding whether to invest or continue to hold an interest in the
Praemium SMA. The PDS and TMD are available at
www.praemium.com or by calling 1800 571 881.

Past performance is not an indicator of future performance .

Copyright © 2021 Praemium Australia Ltd. All rights reserved.
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Growth of the ESG Sector -

Standardised
investment options
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) Growth of the ESG Sector — Investment Options

Breaking down historical barriers

Growth in the sector

23%

% of new SMA models
are ESG models

(Source: Praemium 2021)

Strong Investment Returns

92%

of ESG investors’
financial expectations

are being met or exceed
by their current

ESG investments

Source:
RlIAA Benchmarking Impact Report 2020




7\ Growth in the ESG Sector - Legislation

»  European Legislation: impact on Australia
» Amendments to MiFID I
»  Sustainable Finance Legislation

»  Suitability and best interest
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“To say that competitors are ‘disrupting’ your
clients base is the wrong way to look at it.
Competitors are servicing your client base by
meeting their needs.”

Rita King, Director, Science House
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7)) 3 Key Business Considerations - Advice and Business Strategy
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) 3 Key Business Considerations - Investment Philosophy

Investment Philosophy
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Enhanced client engagement Individual investor needs Strong foundation for
and clarity of proposition benchmarked and defined Strategy, Development
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Articulate core beliefs to Defined asset manager selection
commence discussion and model compilation
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7\ 3 Key Business Considerations  Implementation Strategy
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7)Y How are platforms meeting this need?

Enhanced reporting
and
engagement tools

Greater portfolio
transparency T g

Standard Portfolios
Investor
Customisations

Specialist
asset managers
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7\ How are platforms meeting this need?

ESG Category Exclusions

@ Adult Entertainment @ Controversial Weapons @ O1il Sands

@ Alcoholic Beverages Gambling @
@ Animal Testing @ Oll & Gas Tobacco Products

Thermal Coal
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@ twitter.com/praemium

@ linkedin.com/praemium

N\

\ premium

{

contact us

Level 19,367 Collins Street,
Melbourne, VIC 3000

Ph: 1800 571 881

E: support@praemium.com.au
praemium.com.au



